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THE NATURAL SOLUTION

Our vision is to be the leader in naturally-derived
bioactive products enabled or enhanced by our
novel encapsulation and delivery technologies

Our products are based upon natural chemistries
that deliver performance, ease of use, and cost
on par with synthetic pesticides

Our focus is on protecting high-value crops
improving crop yields and value

Commercial sales have commenced and are
forecast to grow significantly in countries
entering the second year of commercialisation

Eden has regulatory clearance in 9 countries
(including the world’s top 3 producers of wine) with
applications pending or in preparation in many
more
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Terpenes have well-documented biocidal activity but
are difficult to use commercially due to their inherent
volatility

Using Eden’s Sustaine™ microencapsulation system,
Eden and its partners have been able to create a range
of natural products with superior efficacy

The Sustaine system allows these volatile, poorly-
soluble active substances to be delivered to their target
in a controlled, sustained manner

Terpenes are widely used and diverse - relatively low
cost, regular supply

Commercial and development products perform on
par with conventional pesticides but with very low pre-
harvest intervals

Actives are exempt from Maximum Residue Levels — a
key consumer driver in fresh fruit and vegetables
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Eden own the patents behind the “Sustaine” delivery
and release technology

Sustaine is a natural microencapsulation system
enabling the slow release and improved bioavailability
of active substances such as terpenes and/or synthetic
compounds

The microcapsules are derived from yeast cells; a waste
product from the baking, brewing and bio-ethanol
industries.

Cost-effective, high capacity, robust, natural and
simple processing with standard equipment
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Revenue of £0.4m (2015: £0.9m)

Excluding licensing and evaluation fees,
revenue received from ongoing commercial sales,
both from direct product sales and royalty
revenue, was £0.19m (2015: £0.04m)
Operating loss of £1.9m (2015: £1.1m)
Operating loss, before non-cash share based
payment charge and amortisation, of £1.1m
(2015: £0.2m)

Loss before tax of £1.9m (2015: £1.3m)

Loss per share of 1.03p (2015: 0.74p)



Financial
Results 2016

 — —
————d e
B B

THE NATURAL SOLUTION

Net cash of £1.5m (2015: £0.15m)

Equity accounting adopted in 2016 for Eden’s
investment in its associate, TerpeneTech, with
prior period restated accordingly.

Placing in March 2016 of £2.6m
e New institutional investors
e Participation from multiple existing institutional
shareholders
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Registration of 3AEY in Spain, Italy and Bulgaria
e Label extensions in Greece and Spain
e 3AEY (“ARAW”™) now approved for grapevine powdery mildew
e Aubergines (field & greenhouse), Kiwis, Pomegranates and Fresh
Onions

Applications submitted in Albania, Cyprus and FYROM
First product shipments - Greece

Enlargement of team - commercial strategy, regulatory
strategy

Initiation of IV collaboration
e |P sourcing focussed on protecting work-arounds and new product
concepts

New collaboration with a leading a.i. producer, ongoing

evaluations elsewhere
e Co-encapsulation of their proprietary active ingredient

Ongoing discussions with global crop protection leaders

e Evaluations Eden’s of insecticide ongoing
7
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Successful trials in Australia - Botrytis

Appointment of Stahler — Botrytis, Switzerland

e Exclusive distributor for S3AEY in Switzerland
Application for Registration in CH

Extension of the evaluation agreement in lawn and
garden

3AEY wins Macfrut Gold Medal for innovation

Distribution Agreement with Eastman Chemical
e Distribution rights in 29 countries
e Eastman to fund product registrations
e Significant investment in registrations, trials and market
development
e Up-front and annual milestone payments until 2020
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Pensions panic, Pipe predicaments, Plonk
production

Approval in France for the marketing, sale and use of
3AEY - marketed in France as Mevalone, Yatto and Nirka

First shipments to France

Approval in Cyprus for the marketing, sale and use of
Mevalone — extended label (e.g. Greece)

Approval in Albania for the marketing, sale and use of
Mevalone — extended label (e.g. Greece)

Agreement with Sipcam SpA covering a wide range of
activities:

Collaboration on product development

Eden has ownership of registrations and label extensions
Exclusive distribution rights in multiple territories

Comprehensive evaluation of Eden products and technologies
e Up-front investment includes a fee of €0.6m
° Further fee paid upon execution of option with further exercise fees
due before 1/19.

10



Sipcam
Summary

_ —
Pa——ud e
e [

THE NATURAL SOLUTION

v

Strategic investment
Sipcam has proven itself as a good partner in Italy and Spain

Sipcam is a valued formulator, partner and supplier to nearly
all of the industry leaders

Not likely to be a ‘blocking’ investment

The three year lock-in indicates that Sipcam intends to be a
longer term partner with a vested interest in helping to grow Eden

Sustaine is an excellent, non-overlapping fit with Sipcam’s own
formulation technologies

Sipcam will provide Eden with a strong partner in important
geographical markets and crop segments (vine, high-value fruit
and vegetables) for its portfolio of products

The deal facilitates the expedited development of future
products and growth of Eden

Sipcam will invest their own resources in the registration and
commercialisation of Eden’s products and technology whilst
helping to build Eden’s asset base
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e Collaboration and Evaluation & Option Agreements

Provides Sipcam with the first right to negotiate for the distribution
rights for new plant protection products that Eden develops in
countries where Sipcam has an affiliate, subject to certain ongoing
commitments and evaluations.

Grants Eden access to Sipcam-owned technologies and R & D
facilities.

Grants Sipcam the right to evaluate a number of Sipcam-Oxon Group’s
active substances encapsulated using Eden’s Sustaine
microencapsulation technology. This includes combinations with
Eden’s own active ingredients.

Provides a framework agreement for subsequent licence and/or supply
agreements under the collaboration.

Financial terms have been agreed including an upfront payment to
Eden of €0.6m and potential further future fees which are dependent
upon which rights, if any, Sipcam decides to take.

e Distribution Agreements

Eden has agreed to appoint Sipcam as Eden’s exclusive distributor in
ltaly, Spain and Australia for SAEY.

3AEY is Eden’s first product that targets botrytis on grapes and a range
of additional high value fruits and vegetables. It is sold as 3logy® in
Italy and Araw® in Spain.

The existing licence agreements with Sipcam (covering ltaly and Spain)
will be terminated and replaced with the new distribution agreements
reflecting the evolution of Eden’s business model (from licensing to
product sales) and providing Eden with the potential for both additional

[future] revenue and improved profits.
12
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SIPCAM

Sipcam-Oxon: a global player & 70 years of history

Sales % by Geography: 600 M$
ROW
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Growing attitude

Sipcam was founded in 1946 in Milan,
by Dr. Emilio Gagliardini and Prof. Baldo
Ciocca as a company specialized in
manufacturing and marketing of
agrochemicals for agriculture in Italy

Sipcam-Oxon: a global player & 70 years of history
Sales % by Category: 600 M$
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Sipcam-Oxon: a global player & 70 years of history
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Dis tr ibu tion NEtWOI' k Sipcam Partecipated or Controlled Companies

Sumi Agro LTD

Bulgaria, Poland, Germany,
France, Czech Republic, )
Biocem Eurape SIovakla,Romama, Hungary [§8s
Italy, Spain,
Portugal, UK,
Benelux, Greece

Sipcam Pacific
Australia

SI%M gm@

Growing attitude
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Nematicide deal completion

Partnerships for BAEY in key new territories
Regulatory strategy and expansion

Pursue collaboration with the majors

Strengthening the team: Commercial, Regulatory,
Technical

Supply chain and commercialisation partnerships
Product optimisation for pipeline products
Regulatory submission in head lice by TerpeneTech

Pursue opportunities in the $4.2B seed treatments

market
16
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Nematicide deal execution

Sipcam deal execution

Further partnerships for 3AEY in key new territories
Re-initiation of screening and field trials

Pursue opportunities in the $4.2B seed treatments market
Accelerate commercialisation of Sustaine

Regulatory strategy and expansion

Pursue collaboration with the majors

Strengthening and growing the team: Commercial,
Regulatory, Technical

Regulatory submission in head lice by TerpeneTech

TerpeneTech commercial focus 17
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The content of information contained in these slides and the accompanying verbal presentation (together, the “Presentation”) has not been
approved by an authorised person within the meaning of the Financial Services and Markets Act 2000 (“FSMA”). Reliance upon this Presentation
for the purpose of engaging in any investment activity may expose an individual to a significant risk of losing all of the property or other assets
invested. If any person is in any doubt as to the contents of this Presentation, they should seek independent advice from a person who is
authorised for the purposes of FSMA and who specialises in advising in investments of this kind. This Presentation is being supplied to you solely
for your information. This Presentation has been prepared by, and is the sole responsibility of, the directors of Eden Research plc (the
“Company”). Those directors have taken all reasonable care to ensure that the facts stated herein are true to the best of their knowledge,
information and belief.

This Presentation does not constitute, or form part of, any offer or invitation to sell or issue, or any solicitation of any offer to purchase or
subscribe for, any shares in the Company nor shall it or any part of it, or the fact of its distribution, form the basis of, or be relied upon in
connection with, or act as any inducement to enter into any contract therefore.

No reliance may be placed for any purpose whatsoever on the information contained in this Presentation or on its completeness, accuracy or
fairness thereof, nor is any responsibility accepted for any errors, misstatements in, or omission from, this Presentation or any direct or
consequential loss however arising from any use of, or reliance on, this Presentation or otherwise in connection with it.

This Presentation may not be reproduced or redistributed, in whole or in part, to any other person, or published, in whole or in part, for any
purpose without the prior consent of the Company. The contents of this Presentation are confidential and are subject to updating, completion,
revision, further verification and amendment without notice.

The Presentation is being distributed on request only to, and is directed at, authorised persons or exempt persons within the meaning of FSMA or
any order made thereunder or to those persons falling within the following articles of the Financial Services and Markets Act 2000 (Financial
Promotion) Order 2005 (as amended) (the “Financial Promotion Order”): Investment Professionals (as defined in Article 19(5)) and High Net Worth
Companies (as defined in Article 49(2)). Persons who do not fall within any of these definitions should not rely on this Presentation nor take any
action upon it but should return it immediately to the Company.

This Presentation is exempt from the general restriction in section 21 of FSMA relating to the communication of invitations or inducements to
engage in investment activity on the grounds that it is made only to certain categories of persons.

Neither this Presentation nor any copy of it should be distributed, directly or indirectly, by any means (including electronic transmission) to any
persons with addresses in the United States of America (or any of its territories or possessions) (together, the “US”), Canada, Japan, Australia, the
Republic of South Africa or the Republic of Ireland, or to any corporation, partnership or other entity created or organised under the laws thereof,
or in any other country outside the United Kingdom where such distribution may lead to a breach of any legal or regulatory requirement. The
recipients should inform themselves about and observe any such requirements or relationship.

The Company’s ordinary shares have not been, and are not expected to be, registered under the United States Securities Act 1933, as amended,
(the “US Securities Act”) or under the securities laws of any other jurisdiction, and are not being offered or sold, directly or indirectly, within or into
the US, Canada, Japan, Australia, the Republic of South Africa or the Republic of Ireland or to, or for the account or benefit of, any US persons or
any national, citizen or resident of the US, Canada, Japan, Australia, the Republic of South Africa or the Republic of Ireland, unless such offer or
sale would qualify for an exemption from registration under the US Securities Act and/or any other applicable securities laws.

This Presentation or documents referred to in it contain forward-looking statements. These statements relate to the future prospects
developments and business strategies of the Company and its subsidiaries (the “Group”). Forward-looking statements are identified by the use of
such terms as “believe”, “could”, “envisage”, “estimate”, “potential”, “intend”, “may”, “plan”, “will” or the negative of those, variations or
comparable expressions, including references to assumptions. The forward-looking statements contained in this Presentation are based on
current expectations and are subject to risks and uncertainties that could cause actual results to differ materially from those expressed or implied
by those statements. If one or more of these risks or uncertainties materialises, or if underlying assumptions prove incorrect, the Group’s actual
results may vary materially from those expected, estimated or projected. Given these risks and uncertainties, potential investors should not place
any reliance on forward-looking statements. These forward-looking statements speak only as at the date of this Presentation.

No undertaking, representation, warranty or other assurance, expressed or implied, is made or given by or on behalf of the Company or any of
their respective directors, officers, partners, employees or advisers or any other person as to the accuracy or the completeness of the information
or opinions contained herein and to the extent permitted by law no responsibility or liability is accepted by any of them for any such information or
opinions. Notwithstanding the aforesaid, nothing in this paragraph shall exclude liability for any representation or warranty made fraudulently.
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